
MRSS & PowerApps 
accelerators

Microsoft Relationship Sales Solution (MRSS) combines the capabilities of LinkedIn Sales 
Navigator with the low code capabilities of Power Apps to connect to your CRM system and 
empower sellers to drive personalized and meaningful engagement with buyers.

KPMG accelerators enable clients to strategically use MRSS to address their current and future business problems, further 
increasing the value of an MRSS investment.      – Rob Moeller, Director, Sales Transformation and Microsoft Solutions

KPMG has developed a suite of Power Apps accelerators that act as a value-add to the MRSS solution and address 
common challenges experienced across multiple industries. As each organization is unique, each solution can be built and 
customized as needed. The accelerators below represent a core group of common areas of interest or points of friction based 
on client interactions.

Identifies & recommends cross-sell & TAM capture 
opportunities using CRM and market data

Provides recommendations into action areas, 
pipeline tracking to plan, and coaching opportunities

Delivers an indication of 
your relationship health with 
your customer against an 
organization’s baseline

Provides a shareable, custom org 
chart tool for your key accounts or 
large pursuits

Provides a tool to aggregate 
major internal and external 
regulatory notices applicable 
to the user/account

Generates a communication plan for your 
target prospects and leads

Utilizes sentiment analysis to identify common pain 
points and align to current or desired solutions

Generates visibility into your talent pipeline, 
capturing interactions while providing reporting on 
recruiting trends

Provides a standard account planning framework, 
cycle, and reporting capability 

Sales—Solutions to help your sales managers and staff sell more efficiently
Relationship management—Solutions to identify opportunities to improve your relationship management capabilities
Strategy—Solutions to set, track, and accomplish your strategic objectives
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Some or all of the services described herein may not be 
permissible for KPMG audit clients and their affiliates or 
related entities.
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The information contained herein is of a general nature and is not intended to address the 
circumstances of any particular individual or entity. Although we endeavor to provide accurate and 
timely information, there can be no guarantee that such information is accurate as of the date it is 
received or that it will continue to be accurate in the future. No one should act on such information 
without appropriate professional advice after a thorough examination of the particular situation.
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