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Objectives &Methodology

Methodology

* Assessthe current deal market to understand how market *  Online survey of =303 M&A dealmakersin the US.
conditions are impacting deals and the degree to which corporate - Dealmakerswerescreened for the following:
and private equity firms are currently executing M&A deals.
— Relevant C-Suite titles

*  Theresearchalsolooks at planning for the remalnder of 2025 and _ Participate directly in or provide input on M&A deal decisions, including responsibility
beyond, including what those deals will look like, the impact of for strategy, due diligence, negotiation, closing deals, etc.

actions hy the current US administration, and the use of

. . — Employed at a public company, private company that is not private equity owned, or a
generative and agentic Al

private company that is private equity owned. Referred to as “corporate” throughout

- Theanalysisidentifies differencesbetween corporateand the report (n-=150)
private equity firms throughout the report. — Employed at aprivate equity company (n=153)

«  Allhad tobe working for organizations with $1B or more in revenue (corporate) or
$500M or more in fund size (private equity)

«  Thesurveywas fielded 5/9/2025 - 5/28/2025.
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Detalled Findings

Corporate M&A Dealmakers



ygizlzl]\l eightinten (77%) corporate dealmakers expect more M&A activity in2025 (compared to

i ‘ US M&A Expectations for 2025

R 7% & ‘? 1% 0

11%

expect overall M&A
activity in the US to be
more active in 2025

expect overall M&A
activity in the US to be
more active in 2025

‘ Significantly more active ‘ Significantly more active
@ Sslightly more active @ Slightly more active
@ About the same @ About the same
Slightly less active Slightly less active
@ significantly less active @ significantly less active

Q1. Beyond your own activity, what is your expectation for overall M&A activity in the US in 20257
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Two-thirds (65%) of corporates expect their next deal will occur in 2025, most often during the
second half of this vear.

Expected Timeframe of Next Deal
(Question asked in May 2025)

IN BEFORE END OF SECOND HALF OF IN IN
2025 2025 2026 2027+

Q4. When do you expect to proceed with your next deal?
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6in10(63%) corporates have changed their deal plans since the start of the year, withmost (407%)
planning more or bringing deals forward.

= ‘ How M&A Plans Have Changed Since Start 0f2025

Corporate (Showing % selected, up to 2 choices) Total
have changed their
plans since the start of We now plan to do fewer deals in 2025 16%
the year

9% Planning to delay our dealmaking in 2025 10%

Unchanged--planned fewer deals than in 2024 15%
37%

have not changed Unchanged--planned more deals than in 2024 14%
their plans since the
start of the year

o Unchanged--planned about the same deals as 2024 10%

Q6. How have your plans for M&A in 2025 changed since the start of the year?
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Acquiring strategic targets and expanding intonew markets are top drivers for corporate M&GA
activity; diversifving also stands out, as does growing core business and acquiring tech

capabilities/talent.

Reasons for Increased M&A Plans

"‘ ‘ (Reduced base (n=79): Asked of respondents expecting increased M&GA plans in 2025)

Corporate
46% I
43% I
38% I
35% I
34% I
25% I
24% I
22% I
20% I
14% I
14% I
14% I

Total
To acquire a long-standing strategic target I 399%
To expand into new markets or geographies I 39%
To diversify our product or service offerings I 2500

The desire to grow our core business

I 33%0

To acquire technological capabilities or talent I 33%

We now have easier access to capital

For the tax or regulatory benefits

I 2506
I 0%

Better conditions now under Trump administration I 0005
Interest rates are lower than 12 months ago I 01
To divest non-core or slow-growing assets I 1500

Due to pressure from activist investors I 160
To onshore production to the US I 162

Q7. What are the reasons for your now increased plans for M&A activity?
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Corporates that have reduced M&A activity are holding back because of tariff uncertainty, the
financing environment and outlook for interest rates.

Reasons for Decreased M&A Plans

o o
228

Corporate

329 I
30% I
28% I
25% I

23% I

21% I

21% I

19% I

17% I

17% I

15% I

11% I

9% I

(Reduced base (n=53): Asked of respondents expecting to do fewer deals in 2025)

Uncertainty over the impact of tariffs
Difficulty securing financing
Potential federal government job losses and disruption
The high cost of borrowing
The outlook for interest rates
M&A is less of a strategic priority
A lack of quality assets
Increasing regulatory scrutiny
Stock market volatility
Geopolitical and trade tensions
Mismatched buyer-seller valuation expectations
Currently pausing/delaying M&A plans

The deteriorating economic outlook

Q8. What are the reasons for your now reduced plans for M&A activity?

ZOZSKPMG LLP, a D laware limited lial b\typ artnership and a
mpany limited by guarantee. All rights ri ved
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Total

I 2390
I, 2490
I 2090
I, 2390
I 19%
I 20%
I 159
I 2090
I 13%
I 13%
I 159
I (5%
I 14%
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Corporates are selective about the industries they willinvest in, with half (537%) targetingjust one
for M&A deals; most oftenin TMT.

L. | Industries inwhich Planning to ursue MEA Deals # of industries | 1industry  53%

Corporates 2 industries  35%
plan to invest in

(Multi-select)

3 industries 11%

@

-~ ® @ @ O

@

37% 39% 27% 24% 35% 26%
Tech, media & Energy, Consumer & Health care & Industrial Financial
telecoms resources & retail life sciences & manuf. services
Total chemicals

& A B @ W M

Q9. In which industries are you planning to pursue M&A deals?
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Corporates also say that the industries where they are most likely toinvest will also be most

negatively impacted by tariffs.

| E Industries inwhich M&A to be Mostimpacted by Tariffs
i (Multi-select)

______________________________________________________

Industries where Corporatespianto | 33% 29%

29% 24% 23%
invest 1
' 39% 48% 30% 18% 23%
Tech, media & Industrial Consumer & Health care & Energy,
telecoms & manuf. i retail life sciences resources &
Total chemicals

S L}.Eﬂ ® A

Q10. In which industries will M&A be most negatively impacted by the tariffs?
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Financial
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Almost all (89%) corporates say that tariffs areimpacting their deals and, inmany cases, adding
extracosts and time and forcing renegotiation.

Impact of Tariffs on M&A Plans
(Multi-select)

'l
x|

Corporate
27 I
262 INIIIIEIEGEGNGEEEE
25% I
24% I
22% I
21% I
19% NG
17% I
16% I
12% I
11% I

Q11. How have the tariffs impacted your own M&A plans?

KPMG
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ZOZSKPMGLLP D laware limited lial b\typ artnership and a member firm of the KPMG global organ

Added extra costs to completing deals

Added extra time to complete deals
Caused us to renegotiate deals
Changed the types of businesses we are considering
Changed the countries/business regions we are considering
Caused us to do extra due diligence
Planning to do additional deals due to the tariffs

Caused us to postpone M&A plans

Planning fewer deals due to the tariffs

Caused us to cancel deals

Have not affected them much

(Exclusive, could not be
selected with other options)

of independent member firms affiliated with KPMG International Limited, a private English

Total
I 2296
I 076
I 0%
I 2296
. 250
I 10
I 1%
I 160
I 1 70
N 1396
N 11%
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Corporates are focusing on M&aA deals that will deliver immediate synergies, accelerate
business transformation, and withstand economic challenges

= Primary Investment Theses for New Deals
= (Multi-select)

Focusing on value-accretive deals that
offer immediate or near-term synergies

Total | 39%

Focusing on transactions that can

accelerate broad business transformation
Total | 35%

........................................................................................................................................................................................................................................................................................................................................................................................................................................................

ldentifying recession-resistant industries/
businesses (withstand economic challenges)

I 39%

Total | 40%

Q13. What are the primary investment theses of the deals that you are considering?

KPMG

company limited by guarantee. All rights r ved
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Expanding into new markets
or customer segments

Focusing on long-term
strategic value and growth

Opportunistically reviewing
distressed assets for turnaround

I 7%
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ﬂ_illhm corporates say valuations of assets and companies are about right; nearly haif say they are
19

‘ Perception onthe Valuation of Assets and Companies Corporate Total

M Corporate M Total Valuations are high

(too high and preventing + high but not 48% 47%
preventing) i

Valuations are about right 40% 35%

Valuations are low
(low but not preventing + too low and 12% . 18%
preventing) =

0
0% 2%
They are too high and are  They are high but not They are about right They are low but not  They are too low and are
preventing deals preventing deals preventing deals preventing deals

Q15. What is your opinion on the valuation of assets and companies?
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Two-thirds of corporates would increase dealmaking with a50 bps decrease ininterest rates.

> ‘ Dealmaking Impact from 50 BPS Decrease

14%

% 67% o

. Would increase
19% dealmaking
@ Greatlyincrease
@ Sslightly increase
@ Not affect

Slightly decrease
@ Greatly decrease

Q16. How would a hypothetical 50 bps decrease in interest rates affect your dealmaking?
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16% ‘\ 67% 1ota

Would increase
dealmaking

@ Greatly increase
@ Slightly increase
@ ot affect
Slightly decrease
@ Greatly decrease
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Most corporates say that the Trump administrationhas increased their appetite for MGA.

‘2 ‘ Impact of the Trump administration on Appetite for MGA

Total Total
Decrease Greatly  Slightly Slightly Greatly Increase
decrease decrease increase increase

22% 4% Total 69%

18% 1% Corporate 69%

Q18. How have the actions so far of the Trump administration affected your appetite for M&A?
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Trump's tax policy changes are likely toincrease appetite for corporate M&A deals.

@ | Impact of Potential Corporate Tax Policy Changes made by Trump administration on
sl | Appetite forMaA

Total Total
Decrease Greatly  Slightly Slightly Greatly Increase
decrease decrease increase increase
22% 6% Total 67%
15% 5% Corporate 65%

Q19. How do you think potential corporate tax policy changes (outside of the tariffs) to be made by the Trump administration will affect your appetite for M&A?

company limited by guarantee. All rights r ved
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Most corporates agree that the Trump Administration’s anti-trust approach will make M&A deals
easier.

‘ Trump Administration’s Perceived Approach Toward Anti-Trust

B

63% Corporates 66% Total

- -
20 administration’s

administration’s w approach to anti-
approach to anti-trust g;ssite\r,v”l make M&A
will make M&A easier
@ Much easier @ Much easier
@ Sslightly easier @ Slightly easier
@ Not affect @ Not affect
Slightly more difficult Slightly more difficult
@ Much more difficult @ Much more difficult

Q20. What do you think will be the approach of the Trump administration toward anti-trust?
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The majority are currently using GenAl and Agentic Al as part of their M&A processes, with
increased use since dealmakers were last surveyedin 2024.

Use of Generative Use of Agentic

AlinMGA Process AlinMGA Process
Total Corporate Total Corporate
We are already using it 86% 80% We are already using it 83% 81%
Not yet, plan to use soon 14% 19% Not yet, plan to use soon 16% 18%
No plans to use 1% 1% No plans to use 1% 1%

Q21. Are you using Generative Al in your M&A processes? / Q22. Are you using Agentic Al in your M&A processes?
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Alis being leveraged most often for value creation, integration and/or separation, and search &
screenM&A processes.

IL)! Areas inMGA Lifecycle Where Alis Gurrently Leveraged
(Multi-select)

M Corporate W Total

22%

3%

e
Due diligence Search and screen Integration and/or Value creation for Sign to close Just starting to assess use
separation execution acquisition targets cases

Q24. Where along the M&A life cycle is your organization using Generative Al or Agentic Al?
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Alis expected to have the biggestimpact on search & screen and integration and/or separation;
less so ondiligence and sign to close.

ILJ Areas Where Al Will Have Greatest Impact on MGA Processes
(Multi-select)

M Corporate W Total

63% 63%

7%
- 4%

Due diligence Search and screen Integration and/or separation  Value creation for acquisition Sign to close
execution targets

Q23. Where do you see Al having the greatest impact on your M&A processes?
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Detalled Findings

Private Equity M&A Dealmakers



gg\zlglll inten (71%) private equity dealmakers expect more M&A activity in2025 (compared to

i ‘ US M&A Expectations for 2025

expect overall M&A activity in the US to be
activity in the US to be more active in 2025
more active in 2025

(o) 16% ‘\ o
S Mo ‘ W5
exp_e_ct (_)verall M&A

‘ Significantly more active ‘ Significantly more active

@ Sslightly more active @ Slightly more active
About the same @ About the same
Slightly less active Slightly less active

@ significantly less active @ significantly less active

Q1. Beyond your own activity, what is your expectation for overall M&A activity in the US in 2025?
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Most (79%) private equity dealmakers expect to proceed with their next dealin 2025, most often
(67%)in second half of this year.

Expected Timeframe of Next Deal
(Question asked in May 2025)

IN BEFORE END OF SECOND HALF OF IN IN
2025 2025 2026 2027+
Private Equity @ @ @ @

Q4. When do you expect to proceed with your next deal?
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6in10 (61%) of private equity have changed their deal plans since the start of the year, with
{gu_ghllv aneven split of PE planning to do more or bring forward dealmaking vs. pulling back on
eir pians.

= ‘ How M&A Plans Have Changed Since Start 0f2025

Private Equity (Showing % selected, up to 2 choices) Total

— 22% We now plan to do more deals in 2025 22%

61% 10% Bringing forward dealmaking in 2025 14%

have changed their
plans since the start of 18% We now plan to do fewer deals in 2025 16%
the year

11% Planning to delay our dealmaking in 2025 10%

Unchanged--planned fewer deals than in 2024 15%
39%

have not changed Unchanged--planned more deals than in 2024 14%
their plans since the
start of the year

o Unchanged--planned about the same deals as 2024 10%

Q6. How have your plans for M&A in 2025 changed since the start of the year?
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Expanding into new markets, acquiring strategic targets and technological capabilities are top
drivers for private equity's increasing activity.

; (Reduced hase (n=68): Asked of respondents expectingincreased M&A plans in2025)
Private Equity Total
34% To expand into new markets or geographies I 39%
32% I To acquire a long-standing strategic target I 9%
32% I To acquire technological capabilities or talent I 33%
29% I The desire to grow our core business I 339
25% I We now have easier access to capital I 500
24% I Better conditions now under Trump administration I 2200
24% I To divest non-core or slow-growing assets I 1590
22% I Interest rates are lower than 12 months ago I 2106
19% I Due to pressure from activist investors I 16%
19% I To onshore production to the US I 16%
16% I To diversify our product or service offerings I 2390
16% I For the tax or regulatory benefits I 095

Q7. What are the reasons for your now increased plans for M&A activity?
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Private equity activityis heing held back by the high cost of borrowing.

®
0e0
Tan

Reasons for Decreased M&A Plans

Private Equity
30% I
20% I
20% I
19% I
19% I
17% I
16% I
16% I
16% I
14% I
10% I
10% I
10% I

(Reduced base (n=70): Asked of respondents expecting to do fewer deals in 2025)

The high cost of borrowing
Difficulty securing financing
Increasing regulatory scrutiny
M&A is less of a strategic priority
We are currently pausing or delaying our M&A plans
The deteriorating economic outlook
Uncertainty over the impact of tariffs
The outlook for interest rates
Mismatched buyer-seller valuation expectations
Potential federal government job losses and disruption
A lack of quality assets
Stock market volatility

Geopolitical and trade tensions

Q8. What are the reasons for your now reduced plans for M&A activity?

KPMG

company limited by guarantee. All rights reserved
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I, 3%
I, 4%
I 20%
I 20%
I 159
I 1490
I 2390
I 1990
I 159
I 20%
I 1590
I 13%
I 13%
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Most private equity dealmakers are planning to pursue multiple industries, led by ENRC, IM and TMT.

Industries inwhich Planning toPursue MGA Deals # of industries | L!ndustry  11%
Private Equity 2 industries  63%

plans to investin | 4. 4 ctries 2494

@

H
EHE (Multi-select)

Private Equity

© O

@

39% 35% 37% 27% 26% 24%
Energy, Industrial Tech, media & Consumer & Financial Health care &
natural & manuf. telecoms retail services life sciences

H @t @

®

Total resources &

chemicals
~9

e

¢_7‘

(8
A\

x
&

Q9. In which industries are you planning to pursue M&A deals?
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Almost 6in10 (57%) private equity dealmakers believe thatindustrials are more likely to be

iImpacted by tariffs compared to other sectors.

Industries inwhich M&A to be Mostimpacted by Tariffs
(Multi-select)

______________________________________________________

Industries where PrivateEquityplan l
to invest

41%

Private Equitv
48% 39% 30%
. Industrial Tech, media & Consumer &
i & manuf. telecoms retail
Total |

-
e &3

______________________________________________________

Q10. In which industries will M&A be most negatively impacted by the tariffs?

KPMG

2025KPMG LLP, a D laware limited lial b\typ artnership and a
mpany limited by guarantee. All rights ri ved
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25% 32% 25%
23% 18% 7%
Energy, Health care & Financial
natural life sciences services

resources &
chemicals

® M
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Almost all (30%) private equity dealmakers say that tariffs areimpacting their deals; changing

regionwas the topimpact.

Impact of Tariffs on M&A Plans
(Multi-select)

'l
x|

Private Equity

Total

29% [N  Changed the countries/business regions we are considering [ EGTGTNTG 2500
21% Changed the types of businesses we are considering
20% Planning to do additional deals due to the tariffs

18% I
17% I
17% I

14% I
14% I
14% I
13% I
10% NN

Q11. How have the tariffs impacted your own M&A plans?

2025 KPMG LLP, a D laware limited li b lity partnership and a member firm of the KPMG global organ
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Added extra costs to completing deals
Caused us to do extra due diligence
Planning fewer deals due to the tariffs
Added extra time to complete deals
Caused us to renegotiate deals
Caused us to postpone M&A plans
Caused us to cancel deals

Have not affected them much

(Exclusive, could not be
selected with other options)

I, 2290
I 9%
I 2290
I 199
I 1 7%
I 20%
I 1990
I 6%
I 137
I 11%
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The plurality of private equity dealmakers are leaning towards M&A deals withindustries
that can better withstand economic challenges.

Primary Investment Theses for New Deals
(Multi-select)

Expanding into new markets
or customer segments

ldentifying recession-resistant industries/

businesses (withstand economic challenges)

Total | 40% Total | 32%

Opportunistically reviewing Focusing on long-term
distressed assets for turnaround E strategic value and growth

Total | 29%
I 1%

........................................................................................................................................................................................................................................................................................................................................................................................................................................................

Focusing on value-accretive deals that
offer immediate or near-term synergies

I 0% Total | 39%

Focusing on transactions that can
accelerate broad business transformation

I 2500

Total | 35%

Q13. What are the primary investment theses of the deals that you are considering?
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N_Bﬁ{lv half (45%) say that valuation of assets and companies are high, but 3in 10 say they are about
Mg

‘ Perception on the Valuation of Assets and Companies PrivateEquity  Total

: : Valuations are high
B Private Equity B Total (too high and preventing + high but not 45% - 47%

preventing) 5
35% Valuations are about right 30% 35%

30% 30% Valuations are low
(low but not preventing + too low and 25% : 18%

26% preventing)

19%
16%
3%
- 2%
They are too high and are  They are high but not They are about right They are low but not  They are too low and are
preventing deals preventing deals preventing deals preventing deals

Q15. What is your opinion on the valuation of assets and companies?
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Two-thirds of private equity dealmakers would increase dealmaking with a 50 bps decrease in
Interestrates.

> ‘ Dealmaking Impact from50 BPS Decrease

-

16% ‘\ 67% 1ota

B

67 % Private Equity

22%

would increase their
dealmaking

would increase their
dealmaking

@ Greatlyincrease @ Greatly increase
' Slightly increase . Slightly increase
Not affect @ Not affect

Slightly decrease Slightly decrease
@ Greatly decrease @ Greatly decrease

Q16. How would a hypothetical 50 bps decrease in interest rates affect your dealmaking?
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mggt private equity dealmakers say that the Trump administration has increased their appetite for

‘2 ‘ Impact of the Trump administration on Appetite for MGA

Total Total
Decrease Greatly  Slightly Slightly Greatly Increase
decrease decrease increase increase

22% 4% Total 69%

27% 6% Private Equity 69%

Q18. How have the actions so far of the Trump administration affected your appetite for M&A?
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Trump administration tax policy changes are likely toincrease appetite for private equity M&A deals.

@ | Impact of Potential Corporate Tax Policy Changes made by Trump administration on
sl | Appetite forMaA

Total Total
Decrease Greatly  Slightly Slightly Greatly Increase
decrease decrease increase increase

22% 6% Total 67%

29% 7% Private Equity 69%

Q19. How do you think potential corporate tax policy changes (outside of the tariffs) to be made by the Trump administration will affect your appetite for M&A?
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Most private equity dealmakers agree that the Trump Administration’s anti-trust approach will make
M&A deals easier.

‘ Trump Administration’s Perceived Approach Toward Anti-Trust

10%
\ O Private Equity
2%
administration’s
4?} approach to anti-trust
g will make M&A easier

667% 1ot

administration’s
approach to anti-
trust will make M&A

easier
@ Much easier @ Much easier
@ Sslightly easier @ Slightly easier
@ Not affect @ Not affect
Slightly more difficult Slightly more difficult
@ Much more difficult @ Much more difficult

Q20. What do you think will be the approach of the Trump administration toward anti-trust?
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About 9in10 private equity dealmakers are currently using GenAl and/or Agentic Al as part of
their M&A processes, notably higher than the usage rate for corporates.

™ Use of Generative
AlinM&A Process

Total | PrivateEquity

We are already using it

86% 92%

Use of Agentic

Not yet, plan to use soon

14% 8%

No plans to use

1%

AlinM&A Process
Total | PrivateEquity
We are already using it 83% 86%
Not yet, plan to use soon 16% 14%
No plans to use 1%

Q21. Are you using Generative Al in your M&A processes? / Q22. Are you using Agentic Al in your M&A processes?
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Alis beingleveraged most often for search & screen, integration and/or separation and due
diligence in M&A processes.

IL)! Areas inMGA Lifecycle Where Alis Gurrently Leveraged
(Multi-select)

M Private Equity H Total

56% | 56%

0% 1%
Due diligence Search and screen Integration and/or Value creation for Sign to close Just starting to assess
separation execution acquisition targets use cases

Q24. Where along the M&A life cycle is your organization using Generative Al or Agentic Al?

mpany limited by guarantee. All rights reserved
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Alis expected to have the biggestimpact on search & screen, integration andj/or separation, and
due diligence.

IL)! Areas Where Al Will Have Greatest Impact on MGA Processes
(Multi-select)

M Private Equity H Total

64% 63%

4%
L m—

Due diligence Search and screen Integration and/or separation  Value creation for acquisition Sign to close
execution targets

Q23. Where do you see Al having the greatest impact on your M&A processes?
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Detalled Findings

Trends Over Time



Expectations for 2025 M&A deal activity are up fromwhere they were in December 2024.

E US M&A Expectations for 2025

(Net:More active / more deals in 2025)

77%
74%
71%
64%
60% gy Total 14%
}} YoY increase Corporate 19%
Private EQu. 7%
% saying more
active/more deals
Dec-24 Jun-25

mTotal mCorporate mPE
Q1. Beyond your own activity, what is your expectation for overall M&A activity in the US in 20257
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Both corporate and private equity dealmakers have increased their use of Gen Alin their MGA

processes since the end of 2024.

Use of Generative Alin M&A Process
(Net: Currently using Generative Al)

Total

Dec. ‘24 June ‘25

We are currently using Gen Al in M&A 77%, 36%
processes

Not yet using Gen Al, but plan to 19% 14%

No plans to use Gen Al 4% 1%

Q21. Are you using Generative Al in your M&A processes?
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Corporate

Dec. ‘24 June ‘25

74%

23%

4%

80%

19%

1%

ffiliated with KPMG International Limited, a private English

Private Equity
Dec. ‘24 June ‘25

83% 92%

11% 8%

6% -

Significant increase YoY
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Aluse indue diligence processes has nearly doubled while use has dropped for value creation
since December 0f2024.

IL)! Areas inMGA Lifecycle Where Alis Gurrently Leveraged
(Multi-select)

Total Corporate Private Equity
Dec. ‘24 June ‘25 | Dec. ‘24 June ‘25 Dec.‘24 June ‘25

Integration and/or separation execution 66% 56% 65% 55% 68% 56%
Search and screen 62% 55% 66% 52% 52% 58%

Value creation for acquisition targets 71% 52% 75% 63% 63% 42%
Due diligence 23% 44% 25% 36% 19% 51%

Sign to close 26% 20% 26% 22% 24% 18%

Significant increase YoY

Significant decrease YoY
Q24. Where along the M&A life cycle is your organization using Generative Al or Agentic Al?
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Appendix



Organization Profile

Type of Company cor. I;'[:‘(.?ttf
Publicly traded 60%
Private — not private equity owned 24%
Private — equity owned 16%
Private equity -- 100%
_ corp. Private
Size hy Revenue/Vol. (annual Equity
revenue) (fund size)
$1B - $4.9B / $500M - $999M 47% 39%
$5B - $9.9B / $1B - $4.9B 28% 27%
$10B - $19.9B / $5B - $9.9B 21% 24%
$20B+/ $10B+ 4% 10%

Q. Please specify the type of company for which you work. | Q. Please select the sector in which your company operates. (multi-select) |

Sector [mEagl;i'zhs] Pri[‘ifleggnﬁglltllity
Consumer & Retall 17% 24%
Industrial & Manufacturing 17% 27%
Energy, Natural Resources, & Chemicals 17% 18%
Technology, Media & Telecoms 18% 33%
Health Care & Life Sciences 17% 19%
Financial Services 17% 22%

Q. Please select the sector[s] in which your fund invests in. (multi-select) | Q. What is your company's annual revenue? | Q. What is your fund size?
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Business Leader Profile

Organizational Role ooty
CEO 10% 7%

CFO 9% 13%
COO 14% 10%
Head of Corporate Development 15% 17%
CSO/ Head of Strategy/Growth 21% 22%
Investment professional 21% 18%
Private equity operating partner 11% 13%

. i Private
M&A Decision Making corp. Equity
Participate directly in deal decisions 91% 73%
Provide input into deal decisions 9% 27%
Active ParticipationinM&A Private
Operations Corp. Equity
Deal strategy 95% 94%
Post-close value creation and
deal execution 87% 90%
Post-close strategy and design 96% 88%
Deal structuring 85% 84%
Deal closing and day 1 planning and
execution 92% 88%
Negotiation 91% 87%
Diligence 93% 95%

Q. Which of the following titles best describes your role in the company? | Q. Please describe your level of involvement in dealmaking decisions. |
Q. Please indicate your degree of participation across the following operations. (Showing % total active participation — “very active” or “active” participation)
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